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FINANCIALFOCUS
POSITIONING YOUR FINANCIAL WORLD IN THE GLOBAL ECONOMY
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W

ith the fourth quarter of
2018 representing one of the
market’s worst-performing
quarters in roughly a century, 2019
started fraught with uncertainty and
lacking direction. Confusion about the economy,

politics, and interest rates culminated in relatively high
volatility in global stocks as well as bond
yields. Mixed corporate earnings and weak
manufacturing data further fueled investor
anxiety about the health of the world
economy. Real GDP growth for Q4 2018
was recently revised downward to 2.2%
from 2.6% previously, indicating GDP
decelerated in every quarter during 2018.
That said, while the data wasn’t entirely
promising, markets bounced back strongly
in Q1 2019, enjoying their best quarterly
performance in nearly a decade, with the
S&P 500 up 13% in the quarter. Overall,
markets recovered much of what they
had lost at the end of the year (e.g., the
S&P 500 was down 13.5% in Q4 2018),
based largely on the Fed’s newfound
responsiveness to changing conditions
and current U.S. economic growth
forecasts. U.S. economic data continues
to trend positively, albeit slower than last
year, with a rebound in the Philadelphia
Fed Manufacturing Index and a sustainably strong labor
market, all as unemployment rates remain near all-time
lows according to most major indicators.
Recently, the Fed walked back much of the substance of
its fourth quarter news conference, even going so far as to
reduce its number of planned rate hikes in 2019 (from two

to none), and drastically trimming forecasts for balance
sheet reduction. Many felt this revealed the Fed’s actions
were more susceptible to various data indicators, such
as slowing economic growth, consumer spending and
business investment. At its FOMC meeting on 3/21/19, the
Fed also acknowledged that overall inflation has slowed,
primarily due to lower energy prices. Finally, it reduced
forecasts for 2019 real GDP growth to 2.1%, down from
3.0% in 2018, and it forecasted continued slowdowns in
GDP to 1.9% in 2020 and 1.8% in 2021, due primarily to
trade war concerns.
Despite the market’s strong performance in the first quarter,
two of the key drivers of our investment thesis, consumer

confidence and housing starts, disappointed in Q1 2019.
We believe this was largely attributable to the government
shutdown, which stretched from Q4 2018 into Q1 2019,
as well as the market’s turbulent (i.e., sharply negative)
fourth quarter. Housing starts in February fell 8.7% from
the prior month, their biggest decline in eight months,
led by a 15% drop in single-family starts, which was the

biggest percent decline in this statistic since February
2015. However, we believe these were largely aberrations,
due primarily to anomalies in political instability and market
volatility. For example, the Michigan consumer sentiment
index recovered in March with a reading of 98.4 up from
93.8 in the month prior.
On the brighter side, a new window has opened for
homeowners to lower their mortgage payments by
refinancing, as interest rates reverse their upward trend
and continue to move lower. We believe we’ll see a pick-up
in housing activity in response to this recent drop in interest
rates. We remain optimistic as we expect the market and
the economy to continue to reap the benefits of a robust
job market as well as continued wage growth.
President Trump continues to give the markets small
psychological boosts based on statements about progress

on a trade deal with China, but each corresponding market
response is more muted, as markets await concrete
evidence of real progress on a deal. In Washington,
political disarray continues to drive each news cycle. With
the government shutdown in the rear-view mirror and the
Mueller investigation concluded, we expect Republicans
to shift their narrative to focus on big-ticket items such as
bi-partisan infrastructure legislation. We believe reduced
political uncertainty, especially regarding trade tensions,
would provide financial markets with confidence and result
in a greater willingness to invest for growth.
In this edition of Karp Capital’s Financial Focus, we discuss
this quarter’s economic and political events; highlight the
strategy we’ve implemented for the later stages of the
economic cycle; explain where we currently see value and
strength; and detail a myriad of financial planning strategies
to help clients prepare for – and enjoy – retirement.

GLOBAL INTERDEPENDENCY - AND VOL ATILIT Y

M

any of the headwinds facing economic growth opportunities, whether
they’re political or economic, emanate from abroad, as systemic issues in
one part of the world can impact others in this increasingly interconnected
global economy.
For example, growth in China’s
massive economy is temperamental –
so a positive catalyst there could help
revitalize that region and, subsequently,
the world. It’s now evident that investors
are keenly focused on international
markets, particularly Asia, where
any perception of progress in trade
talks between China and the United
States can send markets soaring.
We remain optimistic on prospective
growth and a reawakening of global
economic activity. In addition, both
the U.S. and China want a deal they
can tout back home. Consistent with
this optimism, China was one of the
few attractive international investment
opportunities in the first quarter, but
we remain cautious as events unfold.
Across the sea, Japan has been stuck in
a deflationary economic trap for years,
despite myriad stimulus measures that
can’t seem to awaken its economy. This

is the fate that central banks in Europe
and the United States have tried
desperately to avoid, and a narrative
that persists in the background as the
Fed presses the brakes on a planned
path towards raising interest rates.
The multi-year long Brexit negotiations
will soon draw to a close, and the
economic consequences of a deal
are no more certain than the
consequences of “No-Deal”. This
uncertainty has largely kept investors
on the sidelines and continues to
hinder potential growth not only in the
U.K. but throughout Europe, where
industrial production has been tepid,
at best. At Karp Capital, we remain
underweight international exposure as
opportunities are often fleeting.
Luckily, as the world’s largest economy,
the United States doesn’t rely on

foreign trade as its primary driver of
economic output. While international
markets can provide a boost to
domestic production, they can also
be a hindrance. The Federal Reserve
has been monitoring global economic
developments and their effects on
domestic productivity, which was one
of the reasons cited by the Chairman
for why the Fed is pausing planned
rate hikes in 2019.
The dollar remains relatively strong,
which is not advantageous for the
numerous U.S. multinationals that
derive a significant portion of revenue
from overseas. We expect this to
continue to weigh on corporate earnings
as S&P companies report Q1 2019
figures. We also expect corporations
to cite possible trade agreements as
a source for optimism when giving
guidance for fiscal year 2019, but we

remain cautiously optimistic on that
front given the uncertainty of the
political environment and the recent
history of back-and-forth with respect
to overseas negotiations.
Therefore, our focus remains on
domestic equities and managing for
the event that global growth does

not start to accelerate any time
soon. As many investors are aware,
one of the primary drivers of longterm performance is the ability to
mitigate drawdowns during periods of
market declines, while simultaneously
capturing some upside during periods
of market strength. The reason is
surprisingly simple: losses grow in a

linear manner, but the gains required
to recoup those losses must grow
exponentially as the losses increase.
For example: if you start with an
investment of $100 and lose 50% (or
$50), you must then gain 100% (on
your remaining $50 invested) just
to get back to your original $100
investment.

MARKET PRICE PERFORMANCE AS OF 3/31/2019
MARCH 2019

FIRST QUARTER 2019

2018

THE CLOSE

DOW

0.05%

11.15%

-5.63%

25,928.68

S&P 500

1.79%

13.07%

-6.24%

2,834.40

NASDAQ

2.61%

16.49%

-3.88%

7,729.32

RUSSELL 2000

-2.27%

14.18%

-12.18%

1,539.74

MSCI EAFE

0.09%

9.04%

-16.14%

1,875.43

GOLD

-1.61%

0.76%

-1.57%

1,291.91

CRUDE OIL

5.10%

32.44%

-24.84%

60.14

Morningstar US
Interm-Term Treasury Bond

1.70%

2.00%

1.43%

*2.41%

MS Category Avg-Muni CA
Intermediate

1.13%

2.29%

0.81%
*10 YEAR TREASURY RATE

INVES TMENT S TR ATEGY

T

he strength of the U.S. economy remains generally solid, but the positive
effects of tax cuts are fading, and corporate earnings growth is slowing.

The 2017 tax cuts boosted corporate earnings, at the
tax-free income in investment accounts. Volatility may
expense of higher Federal deficits and debt. We expect
increase in the riskier parts of the market, such as highinvestor sentiment to vacillate within a wide range in
yield bonds, if economic growth slows and it becomes
2019, as we don’t expect the high level of corporate
harder for less-creditworthy borrowers to make interest
earnings that we experienced in 2018. For example,
payments. We are continuing to purchase bonds with
after S&P 500 earnings rose more than 20% in 2018,
longer maturities, as we believe inflation fears are overits growth is expected to be in the low double-digits
blown. There is a lot to consider when adding bonds to
in the first quarter and then taper to high single-digits
a portfolio, as fixed-income investments are subject to
for the rest of the year, as
different/additional risks, such
year-over-year comparisons
as: changes in interest rates;
WE
ARE
CONTINUING
TO
become more difficult (e.g.,
credit quality; market valuations;
Q4 2018 marked the fifth
liquidity; prepayments; early
PURCHASE BONDS WITH
straight quarter of doubleredemption; corporate events;
digit earnings growth).
LONGER MATURITIES, AS WE tax ramifications; and others.

BELIEVE INFLATION FEARS
As we manage portfolios in
As the U.S. economy moves
this market environment, we
deeper into the late stages of the
ARE OVER-BLOWN.
remain alert for opportunities
economic cycle, strategies for
that can arise without notice.
diversification and rebalancing
While it’s easy to get absorbed in the economic
can help mitigate potential downside. However, they
and political noise of the day, we at Karp Capital are
can’t ensure profits in the face of market liquidity drying
constantly looking at: macro/economic data and trends;
up, as we saw in December. This is just one reason why
corporate/sector fundamentals; and company-specific
it’s so important to make sure that your asset allocation
factors in order to make assessments for opportunities,
aligns with your risk tolerance. And that, in turn, is why
but always within the context of rigorous risk
it’s important to keep us updated on changes in your life
management.
so that your specific investment strategy reflects not
only your risk tolerance but also your long-term goals.
With recent Fed announcements, concerns over
rising interest rates have eased and we are investing
accordingly – i.e., with a focus on stocks that pay
dividends (such as utilities) while minimizing our
exposure to banks, since we believe it will be tough for
traditional financials to increase revenue. Instead, we
are increasing our exposure to energy and chemical
companies, where profit margins can be maintained
while the macro tailwinds of lower interest rates and a
weaker dollar takes hold.
In taxable accounts we continue to be bullish on
municipal bonds, especially in high income-tax states.
Strong demand for municipal bonds has been fueled
not only by desire for a hedge against the equity
markets, but also by the opportunity to earn double-

DOVE TAILING
INTO LOWER
R ATES
(DOVISH FED & INVERTED
YIELD CURVE)

In the year-end edition
of our Financial Focus
Newsletter, we discussed
at length how dependent
the market is on guidance
from the Federal Reserve
to recover from the massive
losses incurred in the
fourth quarter of 2018.
While Q4 2018 guidance from Federal
Reserve Chairman Jay Powell didn’t
explicitly say the Fed would be holding
off on raising rates in the near term,
the government shutdown and data
seemed to merit a pause. In addition,
he used equivocating language when
reviewing plans for the central bank’s
balance sheet, putting investors on
edge and helping to exacerbate yearend volatility.

Since then, plans for future rate hikes
were officially put on hold (at least for
2019) as Chairman Powell indicated
that the Fed is monitoring the impact
of slowing global growth. Whether due
to rhetoric from the Executive Branch,
chaotic equity markets, or softening
economic data, it’s clear the Fed has
become increasingly dovish in 2019.
While this shift in policy doesn’t come
as a huge surprise, it’s a welcome
development, as data have been mixed
for quite some time, undermining
arguments for higher rates. While still
strong, job market and unemployment
numbers have been less consistent.
Core inflation has remained below
target levels, but still within reason, as
economic headwinds from abroad have
contributed to slower economic activity.

The Fed also decided to take the central
bank’s balance sheet off “auto-pilot”
(as it said at its last policy meeting).
As we outlined in our Q4 2018 edition,
the runoff was a key headwind and
a concern for us, because it acts as
a tightening measure in monetary
markets. The plan is to lower
reductions from $30 billion monthly
to half of that, beginning in May 2019.
This reduces the speed at which our
monetary system, and its underlying
liquidity, contracts. This move doesn’t
add stimulus to the economy; rather, it
stops taking it away, signaling a more
accommodative Fed (albeit not yet an
entirely dovish one).
The Fed’s uncertain guidance made
investors wary of even bonds as a safe
haven, leading prices for both equities
and bonds to contract, but we knew
it wouldn’t be long before something
had to give. With the diminished
likelihood of higher rates, and equity
volatility rising to levels we hadn’t seen
in decades, we took opportunities to
increase our fixed income allocation for
clients. By adding to fixed income, we
not only hedge against volatility in the
equity markets, but also strengthen our
positioning for a continued slowdown
in global growth.

In the short-term, this strategy has
contributed to portfolio performance
as longer-term bonds have performed
very well in the quarter. Rates have
fallen precipitously over the last three
months due to concerns over slowing
global growth, as well as frequent
bouts of market volatility. Yet our
focus remains on long-term strategies
to reduce risk and generate returns,
especially with regards to fixed income.
As we progress in the economic cycle,
defensive positioning will be crucial for
when this bull fully runs out of steam.
In addition, as mentioned earlier, a
key driver of long-term performance
is
avoiding/mitigating drawdowns
during periods of market weakness.
By transitioning into fixed income
throughout the first quarter, we did
miss some of the immediate upside
in equities, as those markets snapped
back strongly after a difficult Q4
2018. However, we believe in making
prudent changes in order to reposition
our clients’ portfolios in preparation
for what we anticipate…rather than
attempting to chase (or “time”) shortterm market movements.
In fact, it didn’t take long for our first
quarter strategy to be vindicated.
Updated corporate and economic

outlooks, combined with the Fed’s
changing strategy from its March
meeting sent yields plummeting,
especially on the longer-term end of the
curve, driving the rate on the 10-year
Treasury to well below 2.5%. As we’ve
mentioned in prior newsletters, the
flattening yield curve has remained a
focus and a concern, but opportunities
for growth have kept the longer end
buoyed. Now, the yield on 10-year

Treasurys has fallen below that of
3-month Treasurys, inverting the yield
curve (albeit temporarily). This curve
inversion acts as a warning signal to
investors that a pending U.S. recession
is a possibility.
The reason: although past performance
does not predict future results, an
inverted yield curve has preceded
every U.S. recession over the last 60

years. While a recession may still be
a few years away, or even be avoided
entirely, we believe this history is
something we should not ignore. In
practice, this translates into being more
defensive – e.g., not chasing equity
returns in the most volatile sectors
and not comparing short-term returns
against whatever outperformed most
recently.

WHAT WE’RE UP TO:
NADA CONFERENCE CRUISE

I

n January, Karp Capital Management was excited to host our first appreciation
event focused on our auto dealer clients and partners, concurrent with the
National Automobile Dealers Association (NADA) Conference in San Francisco.

We’re grateful to all who attended and
made it a wonderful evening. With
clients coming from all over the country,
we appreciate everyone who chose to
spend their trip to San Francisco with
the Karp Capital team.
With 14 years of experience and
expertise in the Auto Dealer market,
Karp Capital is uniquely positioned to
support the specific needs of dealers in
working toward their financial goals. Our
active management strategy benefits
those with dynamic cash flows and many
moving parts to their financial lives.

By helping with strategic planning
related to core business functions
-- along with personal financial,
investment and retirement planning
-- we strive to be a comprehensive
resource to help both owners and
employees reach their financial goals.
As a Fiduciary to our clients, we take
time to learn about all of our clients
and their businesses, to ensure they
have an investment strategy that is
the right fit for them. By knowing
the needs of their businesses, we can
better serve our clients.

Peter has spoken at several Dealer 20
group meetings to educate auto dealers
on topics such as the benefits of active
asset management as well as the
importance of adhering to Investment
Policy Statements. We look forward
to more such opportunities and to
continuing to be the resource that
busy business owners need in order to
successfully do what they do best: grow
their business.

RE VERSE MORTGAGES

MAK ING THE MOS T OF YOUR RE TIREMENT

C

alifornia homeowners are fortunate to be experiencing some of the
highest home prices ever seen. Many clients have owned their home for
a long time and have generated a lot of wealth from that investment.

Your home is a key part of your
balance sheet and typically, the closer
you get to retirement, the closer you
are to having your home paid off
(although that’s not always the case).
Once retired, your income – whether
it’s from investments, Social Security,
or a pension – most likely won’t
generate the cash flow you had while
working. The burden of a monthly
mortgage payment can weigh down
on your budget and affect your
lifestyle in retirement. A Home Equity
Conversion Mortgage (HECM), often
referred to as a “Reverse Mortgage”
can turn one of your biggest assets
into a key contributor to your
retirement security, by eliminating
your monthly payments and allowing
you to access the equity you’ve
accumulated throughout ownership.
We find HECMs to be a great financial
planning tool for retired clients, of
any means, to manage both their
expenses and their income. HECMs
eliminate your monthly mortgage
payment, leaving more disposable
income for you. Another key benefit
of a HECM is pulling from your home
equity to subsidize your existing
monthly cash flows in retirement.
This is an important feature from
both a tax- and investment-planning
perspective. Most retirement savings
are pre-tax money, so when you
withdraw from them, you have to pay
the income taxes you’ve deferred.
Depending on your income needs,

you could pair your retirement
income with withdrawals from
your equity line to not only mitigate
your tax burden on a year-to-year
basis but also allow your retirement
funds to grow during periods of
economic and market growth. This
reduces the performance drag on
your investments from monthly
withdrawals and tax liabilities.
Why aren’t HECMs more prevalent?
Often, it’s because clients think
they will have nothing to leave
behind for their loved ones. This is
an understandable and common
misconception. However, with a
HECM you maintain ownership of
the home’s title – i.e., you’re not
signing anything away. Upon your
death, heirs can assume ownership
of your home, either by paying back

the equity you’ve pulled from the
house in cash, or by refinancing
the property back into a traditional
mortgage. In other words, this is a
similar process as if you were to have
retained a conventional mortgage
on the property. With a tax-efficient
retirement income strategy, your
heirs could have more liquid cash
inheritance than they otherwise
would have, which they can then
use to assume ownership, thereby
increasing the overall size of your
legacy.
Please give us a call to discuss
whether a reverse mortgage is a
right fit for your financial plan. We’ll
help you model your cash flows
and balance sheet to find the right
solution for you in retirement.

TIME HE AL S ALL WOUNDS
OPPORTUNIT Y ZONES

A

s we enter the second quarter of
2019, tax season rears its head,
and this year is more onerous
than usual, as the changes from the
Tax Cuts and Jobs Act of 2017 are in
full effect. We spent 2018 navigating those changes

with adjustments to our financial planning strategies,
in both business and personal contexts, and now we’re
accounting for them. Many clients will feel the strain from
the elimination of several deductions, especially those in
California and New York.
Among the silver linings within the new tax law is the
advent of Opportunity Zones, or O-Zones. Created to
amplify available funding for developers, O-Zones are
designated areas in which developers can improve upon
existing infrastructure with capital funding raised from
a diverse investor base. For example, instead of relying
on financing from large institutions, funding can now be
sourced from a wide array of individual investors who, in
turn, receive potentially significant tax incentives through
the reduction, or possible elimination, of prior capital gains.
Developers and companies within the real estate
industry have been working to identify construction
opportunities within these zones, create the infrastructure
for corresponding investment vehicles, and bring these
offerings to market. We’ve spent the last year researching
the mechanics and doing our due diligence on many of the
specific offerings that are trickling into the market so that

APPRECIATED
ASSETS
ART
STOCK
JEWELRY
BUSINESS
REAL ESTATE
COMMODITIES
COLLECTIBLE CARS
we can be an informed resource for clients looking to make
Opportunity Zone real estate a part of their investment
portfolio and/or tax-planning strategies.
Clients who have long-term investments with large capital
gains can often feel trapped in those holdings because of
the tax liability associated with the sale of those assets.
This tax liability effectively reduces the real return they’ve
accrued, and immediately reduces the realized value
of the investment. This dilemma becomes even more
profound when the gains incurred are from high-growth
investments (such as technology companies) which tend to
be volatile. The high-beta nature of these types of securities
can drastically increase the overall risk associated with a
portfolio. For many investors in the Bay Area and the tech
industry, tech holdings from current and past employers
make up a disproportionate percentage of their overall net
worth, adding further volatility to long-term planning.
Opportunity Zones provide a way to optimize the after-tax
returns of appreciated assets by liquidating positions that
have large accumulated gains; deferring those gains; and

increasing diversification using real estate investments. This
is a great way to diversify from highly-concentrated stock
positions without immediately generating a large tax burden.
O-Zones do require a relatively long time horizon for your
investment, but with time comes additional expected
benefits. The longer the proceeds stay invested in an
Opportunity Zone, the higher the cost-basis can step-up.
This means that, over the course of the investment, an
investor can reduce capital gains year by year … until possibly
even eliminating their entire taxable obligation. We note that

O-Zones won’t be an appropriate strategy for all investors,
as they require long-term planning and specific investment
goals. However, we at Karp Capital have the tools, resources,
and knowledge to help you strategically position your highlyappreciated assets in a way that makes the most sense for
you and your goals.
Please give us a call if you have highly-appreciated assets that
you think might benefit from an investment risk assessment.
We’ll work with you to develop a tax-efficient financial plan
that weighs all the moving parts of your portfolio.

S TART CARING FOR THE FUTURE YOU

F

inancial planning involves more
than just saving on taxes and
putting away as much as possible;
it also requires a strategic plan for
retirement. You should be managing both sides of your

personal balance sheet: the debits and the credits, the assets
and the liabilities. That also involves insuring yourself against
the risks that life entails.
Many people are quick to purchase life insurance to ensure
their loved ones are taken care of after they pass, but you
also need to have insurance that takes care of you. Long-Term
Care (LTC) insurance provides benefits in times of sickness,
or simply old age, to subsidize the cost of your care. A great
aspect of many LTC policies is the flexibility of the benefits.
Depending on the level of care you need, you can decide on
what’s right for you and have your insurance supplement the
cost of that care. In some instances, you may be fully covered.
Like life insurance, LTC insurance helps relieve some of the
strain on both your bank account and your loved ones when
you need it most.

As people are living longer, LTC insurance is becoming
increasingly relevant, especially as the cost of care is
becoming more expensive. In 2019, the average monthly cost
of an assisted living facility in the Bay Area is expected to be
$5,665. At-home care is even higher at $5,794 a month and
a semi-private room at a nursing home facility is $9,422. In
just ten years those figures are expected to be roughly 35%
higher.
Even if you have the means to pay for such expensive care, it’s
far from an efficient use of the funds you’ve saved over your
entire life. If you’re like many Americans, most of your savings
are in tax-deferred vehicles. Dipping into those funds to pay
for at-home care means paying income taxes to get the funds
for the care you need. This could drastically alter any of the
long-term planning for your family that you’ve put in place.
With over 70% of people age 65 and over expected to need
some type of professional care or assistance in their lifetime,
appropriate LTC insurance will likely help you preserve your
assets in the long-term while helping support you in your time
of need.

ESTIMATED MONTHLY LTC EXPENSES
2019

2029

2039

HOME CARE

$5,794

$7,786

$10,464

ASSISTED LIVING

$5,665

$7,613

$10,232

NURSING HOME (SEMI-PRIVATE ROOM)

$9,422

$12,663

$17,018

*ESTIMATES HOW MUCH MONTHLY CARE MIGHT COST IN FUTURE YEARS BASED ON 3% ANNUAL INFLATION
Genworth Cost Of Care Survey 2018, conducted by CareScout©, June 2018

hilip Auerbach has over 40 years’
experience helping companies
expand into overseas markets.

any kind of high-level business, government or technical
content into 80 languages with methods that guarantee
accuracy and cultural sensitivity.
In late 2018, he and his executive director launched
the Auerbach Global-Impact Foundation. The AGIF is
primarily funded by Philip’s company and works on the
macro level to advance the missions of small and medium
nonprofits
worldwide
… because over 50,000
fail every year. Often
this is due to nonprofit
leaders’ lack of business
skills, not realizing that a
nonprofit is a business in
a different form.

For almost 30 years,
Philip has run Auerbach
International, which helps
companies, governments
and nonprofits expand into
countries and cultures. His
firm identifies countries
that clients can target and
then develops strategies
to enter those markets.
Auerbach International is
best known for translating

For an enrollment fee of
only $87/year, the AGIF’s
member
programs
include weekly, yearlong social media publicity to help generate donations and
awareness; many training courses and resources; eight
in-depth management reports; videos; and translations
to reach new markets. As soon as funding can be raised,
the AGIF will also award grants to subsidize courses and
resources, since affordability is one of the primary obstacles
to success.

CLIENT SPOTLIGHT:
PHILIP AUERBACH

P

He has studied eight languages; lived in France, Japan,
China and Southern Africa; visited over 55 countries;
negotiated many international licensing agreements; and
written countless articles and marketing brochures for
global audiences.

Peter C. Karp

All of us at Karp Capital Management thank you for your continued
patronage. It is a privilege to help you, your family and friends

Karp Capital
Management Corporation

reach your financial goals. Please remember that we appreciate
your support and we’re flattered when you refer your family and

Registered Investment Advisor

friends. If you know someone that would enjoy our commentary

peter@karpcapital.com
karpcapital.com

on the market, please share the newsletter with them. If they
would like to receive our quarterly commentary please direct
them to sign up for the email edition at karpcapital.com.

P: 415.345.8185 | F: 415.869.2832

If you have any questions on the analysis above, or
would like to review your portfolio’s performance,
please call us at 1.877.900.KARP(5277). At Karp
Capital, we care about your financial world and how it
is positioned in the global economy.

Mailing Address: 2269 Chestnut St., #308
San Francisco, CA 94123
Office Address: 221 Caledonia St.
Sausalito, CA 94965
Follow Us:

fi

If you no longer wish to receive the Karp Capital Management Financial Focus newsletter, please contact us to be removed from our mailing list.
Although information in this document has been obtained from sources believed to be reliable, we do not guarantee its accuracy, completeness or fairness,
and it should not be relied upon as such. All opinions and estimates herein, including forecast returns, reflect our judgment on the date of this report and are
subject to change without notice. Such options and estimates, including forecast returns, involve a number of assumptions that may not prove valid. Further,
investments in international markets can be affected by a host of factors, including political or social conditions, diplomatic relations, limitations or removal of
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